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01 / TOMPOTPAMMA

H dLampaypdtevon ivat
BEpa oTpaATNYLKNAG.

H xeLpoTEPN OTLYUN YL VA ATIOPAGLOETE PEXPL TIOU UTIOPELTE VA UTIOXWPICETE
glval otav Bpilokeote A&N amévavtL amod tov AAAO SLampaypateUTr]. ZTnv
TIPAEN, OL TIEPLOCOTEPEG SLATIPAYHATEVCELG SV XAvovTaL amo pia Aadog ppacn
oTo TPATE(L, aAAd TTOAU VWPLTEPA: OTNV AVETIAPKI] GTPATNYLKI TIpOETOLpaaia.

H NPOZEITIZH

To Professional Certificate: Advanced Negotiation Skills tou KABM New York, Sev €TiLkEVTpWVETAL OE

«KOATIO» KAL ETILPAVELAKA «TEXVACHUATA», AAAAQ 0TNV 0UGCLa TNG oTpaTNnyLKnG dtarpayudteuong. Ot
OUPHETEXOVTEG HaBalvouv va Tipooeyyilouv KABe Slampaypateutikr Stadlkaoia pe cUCTNHATLKA
peBodoAoyia: va avayvwpilouv TL Tipaypdatika SlakuBevetal, va anotipgouv tnv agla kabe onueiou

oupwviag, va Sopovv TG TapaywpPrOoELg TOUG HE avTaAdypata Kat va yvwpilouv €K TwV TIPOTEPWV TLG

EVOANOKTLKEG TOUG ETIAOYEG. To TIPOYpaApa EVIOYUEL TNV AUTOTIEMOLONON KAl TNV QVAAUTLKE OKEYPN TWV

oteAexwy, Stacpaiifovtag OtL KABe cupPwvia peyLotomoLel tn pakpoTipoBeopn agla kal eEaAelpel Tnv

aBeBaldtTnTa ToU «PATIWG TEALKA TTapaxwpendnkav meplocotepa amnd 6oa xpeLalotavs.

O zKOoMnoz

ZKOTIOG TOU TIPOYPAMHATOG ELval N avATITUEN pLag OAOKANPWHEVNG, OTPATNYLKAG Kal
TIPAKTLKA EQYAPPOCLUNG TIPOCEYYLONG yLa TNV TIpoEToLPacia, Ste§aywyn Kat emLtuxn
OAOKANPWON ATIALTNTLKWY ETILXELPNHATLKWVY SLampaypateloswyv uPnAol plokou Kat
TIOAUTTIAOKOTNTAG,.

NMPOETOIMAZIA ZTPATHTIKH ZYM®QNIA
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02 / LEARNING OUTCOMES

TL Oa UTTOPELTE VA KAVETE

ATO TN Sopnpevn poetolpacia otn dnploupyta apoBatag agiag.

AopoUv oTPATNYLKA TNV TIPOETOLHAGLa

>xeSLACOLV aVaAUTLKA KABE Bripa TipLy aro tn
oLVAVTNON, EACXLOTOTIOLWVTAG TOV ALPVLSLACHO.

Awakpivouv O£oeLg Ao ZUppEpovTa

ZeMEPVOUV TLC ETILPAVELAKEG ATIALTHOELG yLa va
evtotioouyv TL¢ BabUtepeg avaykeg Kal kKivntpa

TWV EPTIAEKOUEVWV PEPWV.

YTtoAoyi{ouv KpioLpEG TTAPAPETPOUG AnpLoupyoulv Kat Steupuvouv agia

Mpoaodlopifouv pe akpiBeta tn BATNA (Best
Alternative to a Negotiated Agreement), To
Walk-Away Point kat tn ZOPA (Zone of Possible
Agreement).

Metapaivouv amo tn OTATLKN «UoLpaoLa»
(distributive) otnv apaywyr) TpocOetng
apoBaiag a&lag (integrative bargaining).

Awaxerlpidovtal oTpaATNyLKA TLG
TapaAXWPrOELG

AVTLPETWTIL{OUV TILECELG KaL adLE§oda

Avayvwp(louv TAKTIKEG ETLPPONG, Slayelpiovtal
SUOKOAOUG SLATIpayPATEVTEG KAl ATTOCUPTILECOUV
kplolpa adié€oda.

Epapuolouv TNV apyr| «KATL yLa KATL,
avtalaocoovtag agla xwplg povopepeig
UTTOXWPNOELG.

ZE MOIOYZ AMNEYOYNETAI

e Senior Managers & Directors e Business Development & Commercial Executives

e Sales Professionals & Key Account Managers e JUPBOUAOUG ETILXELPHCEWY, VOULKOUC CUPBOUAOUG
KAL LSLOKTNATEC ETILXELPIOEWV
e Procurement & Supply Chain Executives
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03 / AOMH KAI NEPIEXOMENO

4 evotNnNTEG. 1 OAOKANPWHEVN MEBOSOG.

Muia TtpakTikr) Stadpopr) amd Ttn oTPATNYLK AVAAUON PEXPL TN SLATIPAYHUATEUTLKI EQAPHOYH.

O /I Ztpatnyko Mindset & MpostoLpacia

o O£0ELG VS ZUPPEPOVTA: EVTOTILOPOC TWV TIPAYHATIKWY HOXAWV TILECNE KAl KLVATPWV.

Negotiation Mindset: WuyoAoyia, avtiAnyn kat éAeyxog mAatciou (framing).

EXECUTIVE EDUCATION

e Ztpatnylkn Xaptoypapnon: KaBoplopog EekABapwy oTOXWV, EVOAAKTLKWY Kal 0piwv.

O 2 ApPXLTEKTOVLKN TNG ZUppwviag

BATNA & Walk-Away Point: EvSuvdpwon tng Slampaypateutikig B€ong peow
EVOANAKTLKWY AUCEWV.

ZOPA Analysis: NMpoodloplopog kat aglotolnon Tou eVpoug TiLBavhg CUPPWVLAG.

Value Creation: Texvikég SteUpuvong tng aglag TpLv amd tnv Katavour tng.

O 3 Taktikeg, Emppon & Aiaxeipion Napaxwpnoewv

Ztpatnykn NapaxwpRoewv: H SuvapLkr Tou «KATL yla KAt kat n pootacia twy
TepLBwplwv KEPSOUG.

AOvapn kat Ertippor): MoyAol Slampaypateutikig Loxuog Kat TtetBouc.
AVTLPETWTILON TAKTLKWVY: AVayvwpLon TILECTLKWY TEXVIKWY, Slaxelplon emBeTikwy
OUVOPLANTWV KaL dpaon aslegddwv.

04 Complex Negotiation Simulation & Epappoyn

PROFESSIONAL CERTIFICATE -

Hands-on Simulation: Mpocopoiwon oUvVBETNG, TTOAUPEPOUG ETILXELPNHATLKAG
Slampaypdteuong o€ peaALOTLKEG GUVONKEG Tileong.

Structured Debriefing & Feedback: EEatopikeupévn avaAuon CUPTIEPLPOPWY,
oTpatnykwyv Aabwv kat onpelwv BeAtiwong.

ADVANCED NEGOTIATION SKILLS
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04 / MEGOAOZ KAI EPFAAETA

EKTtaildeuon pe Apecn epapuoyn.

H mpoogyylon cuvduadel Tn BewpnTLKr TEKPINPLwaoN PE EVTATLKN TIPAKTLKY €§A0KNON:

01 02

Awadpactikeg MPocopOLWOELG Structured Feedback

(Role Plays & Simulations)
KaBobérjynon kat EEATOULKEUHEVN

PeaALloTikA business case studies pe avatpopodotnon PETA amo kabe doknon.
avaAucon o€ TIPAYHATLKO XPOVO.

EXECUTIVE TOOLKIT

MepA\apBAVETAL OTO EKTTALEEUTLIKO UALKO

Negotiation Workbook Negotiation Preparation Planner
0énydc avaywopdc pe peBodoAoytkd TAaiola ‘Etolpo operational template yia tn §6unon tng
Kat case studies. OTPATNYLKAG TIPLV amo KABe Slampaypdteuon.
Concession Strategy Tool Negotiation Review Checklist

Mpaktikd epyaieio Slaxelplong kat EpyaAeio a&loAdynong Kat amoAoyLopou
KOOTOAOYNONG TIAPAXWPrOEWV. QTIOTEAECHATWY (post-negotiation audit).
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05 / O EIZHIFHTHZ

EXECUTIVE EDUCATION

'VWGon TTOU HETATPETIETAL OE TIPAEN.

O Mavvng AaBdLwtng Kveltat avapeoa o SU0 KOGHOUG
TIOU CUXVA TIAPAPEVOUV SLaXWPLOPEVOL: TNV TIPAYHATLKN
emxelpnon kat tnv avwtatn eknaidevon. Me
TEpLooOTEPQ amod 25 xpdvla NyETLKNG TTopelag otnv
EMNVLIKA Kat SLteBvry ayopad, £xeL SLATEAETEL AVWTEPO
SleuBuVTIKG oTéAEXOG O BEoelc Marketing kal EUTIopLKNg
AtevBuvong og kopuaioug TToAueBVIKOUC opyaviopoug,
OTIWC N Johnson & Johnson kat n Grant Thornton. Xnpepa
Spaotnplomoleital aveEaptnta wg Principal Consultant &
Executive Educator, cuvepyalOpeVOC HE ETILXELPNOELG,
OUPBOUAEUTLKOUC OpYyaVLOHOUG KAl TIAVETILOTNHLOKA
t&pupata yla Tov oxedlaoud Kat Tnv vhotolnon
otpatnylkwy apepBacswv Commercial Excellence,
EUTIOPLKNG ATIOTEAECPATIKOTNTAC KAl executive learning.
MapdaMnAa, SLateAel ETILKEQAANC TWV TIPOYPAUHATWY TNG
Mercuri International otnv EAAG&a (Head of Mercuri
Projects Greece). AtaBétel TieplocOTEpa amo 23 xpovia
OUVEXOUC TTIAVETILOTNHLAKAG SLSAKTLKAG EPTIELPLAG OE
TIPOTITUXLOKA KAl PETATITUXLAKA Ttpoypdppata (New York
College Athens & Prague og cuvepyaoia pe to State
University of New York - Empire State University kat To
University of Greater Manchester), petagépovtag tn
olyxpovn EMLOTNHOVLKA yvwon Pe HeBoSoAoyLkr Sopr
Kat ouvermela. Elvat urtopriglog Stéaktwp (Doctoral
Researcher / Ph.D.) oto University of Greater Manchester
HE EPEUVNTLKO QVTLKELUEVO To Executive Learning Design,
TNV aAAayr CUPTIEPLYOPAG KAL TN HETAYOPA TNG HABnong
oToV XWpPo epyactac.
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Mavvng Aapdwtng

Principal Consultant & Executive Educator | Senior
Commercial Capability & Learning Leader | Head of
Mercuri International Programs (Greece)

Katéxel Master of Arts in Marketing pe Stdkplon
(Distinction) aré to University of Central England in
Birmingham, tuxio Marketing Management armo to
University of Westminster kat Postgraduate Diploma ano
to Chartered Institute of Marketing (ACIM). 'Exovtag
EKTIALSEVOEL TIEPLOOOTEPOUG aTtd 25.000 emayyeApatieg
Kat uAottoljoet tdvw arnd 2.500 workshops kat executive
development programs yta 500+ eTaiptkoUg TIEAATEG
(MeTa&L Twv omolwv oL P&G, L'Oréal, Adidas, Vivartia,
GlaxoSmithKline, ABB kat Interamerican), eotialel otnv
OUCLAOTLKN avaBABULON TWV EUTIOPLKWY LKAVOTATWY Kal
TNG 0PYAVWOLAKNG amoTeAeopatikotntag. H
EKTIALSEUTLKNA TOU PLAocopia cuvoiletal otnv apxn otL
N pabnon amoktd ouctaotikr a&la povo otav
HETATPETIETAL O€ PETPIOLUN AAAQyr CUPTIEPLYPOPAC Kal
apeon BeAtiwon tng anddoong oto TepLRAAOV
epyaoiag. Amopplmnrtovtag tn otelpa Bewpla kat TLg
€TOLEG ouvTayEG, oxeSLAleL KABe tapéppaon pe
ETILKEVTPO TA ATTTA ETILYELPNPATIKA ATIOTEAECUATA,
KaBoSnNywvTag ToUG CUPUETEXOVTEG PEC aTTO €va
Sopunpévo BLWPATIKO HOVOTIATL: SLAyvwon avaykwy,
katavonon, Tapatr)pnon, TPAKTLKI EQapuoyn Kat
€EATOPIKEVPEVN avaTpowoddtnon. Méoa anod
PEAALOTLKEC TIPOKAN OELG, EEELELKEUPEVEG TIPOCOHOLWOELG
KAl EQPApPOCHEVA EPpYOAEL, HETATPETIEL TN OTPATNYLKN
YVWOTN) O€ EKTEAECTLKI) ETOLUOTNTA KAl UPNAR EUTIOPLKN
emidoon.
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06 / NMPAKTIKEZ MAHPO®OPIEZ

To TtPOYPUHHA TWV GUVAVTCEWV

12 wpeg exmaidevong ¢ 4 cuVAVTNOELG TwV 3 WPWV * Tetdptn, 18:00 - 21:00

ZYNANTHZH HMEPOMHNIA OEMATIKOZ AZONAZ

O/I Tetdptn, 9 AskepBpiou Ttpatnyko Mindset, @£0eLC Vs ZuppEpovTa
& Mpoetolpactia

02 Tetdptn, 16 AekepBpiou BATNA, Walk-Away Point, ZOPA &
Anpoupyla Atlag

03 Tetdptn, 13 lavouapiou TTpatnyikA Mapaywproewy, TAKTIKES &
Atayelplon ASLEEGSWY

04 Tetdptn, 20 lavouapiou Complex Negotiation Simulation &

Structured Debriefing

TPONOZ NAPAKOAOYOHZHZ

LIVE ONLINE ON-DEMAND

ZUyxpovn tapakoAouBnon (Online / Live Streaming)  Acuyxpovn rtapakoAouBnaon (On-Demand): OAgg ot

yla Cwvtavh aAAnAemi&paon, Q&A kat emtiAuon ELONYNOELG KATaypAaYovTal Kal avaptwvtat oto MS

QTIOPLWV O€ TIPAYHATLKO XPOVO. Teams, yla emavaAnEeLg Kal TTapakoAouBnon Ye Tov
SKO oag pubuo.
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TO EMOMENO BHMA

ALaTtpaypatevTeLte
ME autoTeETToLONnoN.

Me tnv oAoKArpwaon tou Tipoypappatog anovépetatl Certificate in Advanced Negotiation Skills armé
To KABM tou New York College. MepAapBavovtat eKatSeUTLKO UALKO Kal TipooBacn oTLg
BLUTEOOKOTINOELG.

KOZTOZ ZYMMETOXHZ ®OITHTEZ & ANEPT Ol

300 € 250 €

NMAHPO®OPIEZ & EFTPA®DEZ

210 3225961 info@nyc.gr
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